
 
Tips for 

Achieving Paid Clubs 
 

 Recognize first paid Club and first fully-paid Area. 
 Promote upcoming deadlines on dues renewals with the Area and   

Division Governors in March and August 
 Make Paid Clubs a priority at TLIs and training events and emphasize 

their importance to the Club, Area, Division and District 
 Ask Area Governors to call Clubs well in advance of the deadline to 

remind them of this important administrative duty 
 Post friendly reminders about dues renewals on the District website 

and announce the upcoming deadlines in newsletters and emails 
 Encourage Clubs to pay dues renewals on-line through the 

International website 
 Have new Clubs pay the 6 month renewal and the ‘pro-rated’ amount 

when they charter 
 Encourage Clubs to collect renewals for the entire year.  Bank the 

second half of the renewals, collecting interest in the Club’s account 
 Remind all of the deadline of October 1 and April 1 for dues renewals 
 Appoint a calling Committee in each Division to assist in making calls to 

unpaid Clubs 
 Start calling early, and have the Sr. Administrative Team assist 
 Inform Clubs and Area Governors that only a minimum of 6 renewals 

need to be filed to ensure the Club is in a paid status.  Encourage 
Clubs to send in the 6 renewals following up with the rest as they are 
collected 

 Remind Area Governors and Clubs that unpaid Club status may 
disqualify a member from competing in Contests 

 Follow-up on club officer lists as soon as the election period is 
completed, and get the District Directory out early 

 Train Treasurers and Club Presidents on renewals collection and 
deadlines during both training cycles 
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